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Housing Market ‐ Current
How would you describe the current housing market in your area?
Strong

Moderate

2%

Weak

52%

46%

REALTOR® Current Market Index (RCMI)* = 27
This month’s RCMI for REALTORS’® measurement of the current housing market in their area is 27, three points higher than last month’s
score of 24. This month’s RCMI for agents is 28 and for brokers it’s 26, a difference of 2 points.*

Housing Market – Next 6 Months
What are your expectations for the housing market over the next six months in your area?
Strong

Moderate

Weak

4%

45%

51%

REALTOR® Future Market Index (RFMI)* = 26
This month’s RFMI for REALTORS’® expectations for the market over the next six months falls at 26, 2points higher than last month’s
score of 24. RFMI scores for agents is 26 and for brokers it’s 27.*

Home Prices – Over Next Year
In your area, what are the expectations for home prices over the next year?
Rise 5%+ Rise 0 – 5%
01%

13%

Level

Fall 0 – 5%

46%

Fall 5% +

33%

6%

REALTOR® Price Index (RPI)** = 42
The RPI for REALTORS’® expectations for home prices over the next year increased two points from last month’s index score of 40. Agents
are slightly more confident than brokers with index scores falling at 43 and 40, respectively.**

Monthly Hot Topic Question
Number of transactions so far this year that have been short sales.
None

1 to 2
39%

3 to4
30%

5 to 10 >10
19%

8%

4%

A majority of Ohio REALTORS (69%) report they have been involved in zero or one to two short sale transactions so far this year. 27%
indicate involvement in three to 10 short sales.

Methodology
*To create this index, responses are assigned points of 0, 50 or 100. A response of “strong” is assigned 100 points,” while moderate” is given 50
points and “weak” gets 0 points.
** To create this index, responses are assigned points ranging from 0 to 100. A response of “rise 5% +” earns 100 points, “rise 0 – 5%” gets 75 points,
“level” receives 50 points, “fall 0 – 5%” earns 25 points and “fall 5% +” is assigned 0 points.

Comments from Around Ohio

We're still seeing activity, which is positive. Also, interest rates are record lows, and anyone on the fence should be buying NOW!
Hopefully, we'll see more sales come from those who have been waiting...
Slowest year ever in sales for me! The only agents that are making steady income are REO agents. In our small office, we have one
agent who gets every bank foreclosure listing that comes in. He's doing great!
I have found that purchasers are looking more at the "traditional" sellers....not the short sales, or bank repos...as they don't want to wait
for the short sale process, and they can’t afford to fix up the bank owned as is properties...
Things are beginning to turn around. There are some tremendous financing programs now.
I have noticed an increase in activity, but buyers are buying homes that are good deals for the price and the houses have a lot to offer.
Houses that are selling are sellers that are motivated and the sellers are willing to take lower than their property values.
The slight optimism I saw at the beginning of September of this year quickly evaporated as several companies had to close their doors
and layoffs increased in our area. Even local 'trade' organizations continue to weaken as memberships decline.
Even with interest rates so low, some buyers still want sellers to help with closing costs. Sellers do not have the money due to the
market. The loss or possible loss of jobs is a real thing in my market
TIME FOR THE BANKS TO COME TO US! PRE-APPROVED SHORT SALES SHOULD BE AS REQUIRED AS PRE APPROVED
BUYERS!
Losing the mortgage interest tax deduction is a big concern.

